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ARLINGTON, Va., Sept. 25,2003 - The cost ofSarbanes-Oxley compliance is changing
the rules for small public companies, according to Douglass Tatum, CEO of Tatum
Partners, a financial and technology leadership firm based in Atlanta. Tatum made his
remarks at the 220d annual Government Business Forum on Small Business Capital
Formation, presented by the Securities and Exchange Commission.

"The true cost of compliance for entry-level public companies is ultimately going to set
the cost of capital from the public - and it's going to move the bar up on the cost of
capital," Tatum said.

Tatum, whose company comprises more than 400 CFO and CIO partners across the
country, was the luncheon speaker on the first day of the two-day forum. The purpose of
the forum was to give representatives of smaller businesses an opportunity to meet and
communicate their views on small business capital formation to senior government
officials.

This year's forum focused on the current state of equity capital formation for private and
small cap companies, and the impact that Sarbanes-Oxley legislation is having on smaller
public companies.

Tatum offered several anecdotes "from the front lines," including his contention that
private equity firms in general were not enthusiastic about taking small public companies
private. He said the threat of legal action makes such an endeavor too risky for investors.
In his address, Tatum suggested to the SEC that it consider some kind of "safe harbor"
that would make it easier for public companies to go private.

Tatum also polled 100 Tatum Partners regarding the impact that Sarbanes-Oxley is
having on private companies. A majority of partners believe that implementing some
parts of Sarbanes-Oxley would improve the integrity of companies' fmancial statements.
The poll revealed that some companies are already implementing some provisions of the
new regulations, and Tatum explained why. "If you're going to sell your company one
day, particularly to a public company, you're going to have to be compliant," he said.

Tatum also discussed the dilemma he calls "No Man's Land," which faces rapidly
growing small businesses imperiled by limited cash flow but unable to obtain loans in the
$250,000 to $1 million range.

Leading experts participating in the SEC forum included Jeffrey Sohl, a professer at the
University of New Hampshire, who addressed "angel capital" investing by high net worth
individuals; and Michael Ames, professor of management and director of the Small
Business Institute at California State University, Fullerton, discussing his research on
small company access to capital.
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.ere small business owners and their representatives, venture
eys, accountants, investment professionals, trade association leaders

.or public officials.

Partners C" N.tatumpartners.com) provides financial and information technology
mblic and closely held early stage, middle market and large companies. Tatum

t-.t -0 partners based in 29 cities nationwide. The firm's partners continue as
~~~ partners while working as employees or contractors, providing client companies

access to the combined knowledge, resources, best practices and intellectual capital
o a national firm.

~ledia contacts: Eve Gumpel or Hilary Kaye, Hilary Kaye Associates, Inc. (714) 426-
or egumpel@hkamarcom.com


